
Tech Night 
 

Thursday, September 18th, 2014 

Check-in and Dinner: 5:00 - 5:30pm 

Presentation 1: 5:30 - 6:00pm 

Presentation 2: 6:00 - 7:30pm 

Valley River Inn 

 

Presentation 1 By: Mr. Thomas Knight 

Using Technology to Guide Your Practice to Marketing Success!  

Subjects will include: patient re-engagement, using existing patients to bring 

in new ones, social media that actually works, special tools for dentistry, and 

new technology for dental practices.  

 

Presentation 2 By: Dr. Nathan Doyel 

CAD/CAM for Everyone: An Update on the Current State of Digital         

Impressions and Chairside CAD/CAM 

One of the most relevant topics in dentistry today is the use of CAD/CAM 

and digital impressions. This course is designed to explore the truths and 

myths of CAD/CAM dentistry. Topics include: prep design, material       

selection, clinical results and patient experience. 

Exploring Excellence Study Club 

2014-2015 Academic Calendar 
Course 1 

Being All That We Can Be: Changing            

Perspective to Change Reality 

Friday, January 30th, 2015 

Check-in and Breakfast: 7:30 - 8:00am 

Presentation: 8:00am - 12:30pm 

Valley River Inn 

 

Presented By: Mr. Kirk Behrendt 

During this valuable day we will examine what it truly means to be all 

that we can be for our patients. We use words like excellence,   

commitment and service, but do we really give all that we can give 

to the people we serve? See how some of the best dental practices 

are tapping unused resources to deepen their connections with 

patients, increase their personal passion, optimize their performance, 

increase their production and boost their profitability in the current 

economy. Without the proper focus it is easy to experience burnout.  

Symposium 

Online Marketing Workshop: SEO and PPC - 

How to Drive New Patient Growth  

Thursday, October 16th, 2014 

Check-in and Dinner: 5:00 - 5:30pm 

Presentation: 5:30 - 7:30pm 

Valley River Inn 

 

Presented By: Mr. Ian McNickle 

This course will break down the complexities of SEO (search engine      

optimization), and PPC (pay-per-click) marketing. Attendees will learn the 

“real story” about SEO. This topic is widely misunderstood and very few 

lecturers in the dental industry truly understand how it works at a           

fundamental level. With his engineering and marketing background Ian is 

uniquely qualified to explain the technical aspects of how SEO and PPC 

work, how to implement them, and how to measure their results. SEO and 

PPC techniques taught in this course are based on the collective learning 

and measured data from hundreds of client dental websites. 

Course 2 

The Business Side of Dentistry… What Every 

Dentist Should Know 

Thursday, February 12th, 2015 

Check-in and Dinner: 5:00 - 5:30pm 

Presentation: 5:30 - 7:30pm 

Valley River Inn 

 

Presented By: Mr. Bob Creamer, CPA 

Enjoy the journey throughout your dental career by making 

your practice work for you. Put your taxing partners to work 

in your practice by understanding and applying key tax 

strategies. Why gamble with the success of your   practice? 

Course 6 

Current Management of Oral, Head and Neck 

Cancers 

Thursday, November 13th, 2014 

Check-in and Dinner: 5:00 - 5:30pm 

Presentation: 5:30 - 7:30pm 

Valley River Inn 

 

Presented By: Dr. Daniel Petrisor 

Early detection and diagnosis continues to be the most significant factor 

affecting the survival rate among people with oropharyngeal squamous 

cell carcinoma. This course will discuss early detection of this disease with 

emphasis on identification of soft tissue abnormalities that should raise 

suspicion for squamous cell carcinoma or a lesion with malignant potential, 

review the steps involved in performing an effective oral cancer screening 

exam, address the significance of various risk factors for the disease, discuss 

the importance of submitting high quality biopsy specimens from suspicious 

lesions, address current staging and management of head and neck 

squamous cell carcinoma, and more.  

Course 3 

Porcelain Laminate Veneers (Hands-On)  

Friday, March 13th, 2015  

Check-in and Breakfast: 7:30 - 8:00am 

Presentation: 8:00am - 12:30pm 

Valley River Inn 

 

Presented By: Dr. Robert Ritter 

This hands-on participation course provides members with a unique    

opportunity to acquire a theoretical understanding of porcelain laminate 

veneers, and more importantly, to gain and/or to refine their clinical skills in 

this field. Emphasis is placed on creating continuity between the various 

clinical steps related to porcelain laminate veneers. During a series of 

active participation sections, members will practice the clinical facets that 

are discussed in the lecture to further enhance understanding and clinical 

confidence.  

* Space limited to 30 

Course 7 

Something to Smile About 
Thursday, December 4th, 2014 

Check-in and Dinner: 5:00 - 5:30pm 

Guest Presentation: 5:30 - 5:50pm 

Presentation: 5:50 - 7:30pm 

Valley River Inn 
 

Presented By: Dr. Timothy Welch  
 

Dentistry is the greatest profession in the world, but sometimes we forget that fact. 

In one of the greatest paradoxes, we know that we receive most when we give 

something away. Join the club in this treatment planning seminar that will benefit 

one lucky patient with the best dentistry we can imagine. Dentistry and lab support 

will be donated by club members who are interested in participating and teaching 

their techniques to the club. Depending on the extent of the treatment, the results 

will be presented at the end of the year, or during the kick-off dinner the following 

fall. 

Guest Presentation: Treatment Results with Orthodontic/Restorative 

Interface 

Guest Presentation By: Dr. Shahram Rezaee 

Course 4 

“A Challenging Aesthetic Dilemma”...what 

treatment would you use? 

Thursday, April 16th, 2015 

Check-in and Dinner: 5:00 - 5:30pm 

Presentation: 5:30 - 7:30pm 

Valley River Inn 

 

Presented By: Drs. Garber, Salama, Tarnow and Chu 

The two teams will share their expertise in treatment planning and 

provide the process in order to come up with a viable treatment 

plan. These panel members will present their solutions and provide 

other substantial documentation to support their treatment plan. 

After each team has the opportunity to interrogate the other we will 

critically analyze the information received.  

Course 8 

Dentist As CEO - The Science Behind Financial 

Success 

January 21-24, 2015 

The Ritz-Carlton Amelia Island in Florida 

 

Times have changed and so has the thinking related to 

dental practice growth and continued financial success. 

Experts from the world of business and top universities will 

join us to help “re-engineer” our lives to thrive in a very 

competitive marketplace. Contemporary business         

management principles, cutting edge dental practice 

strategies and developing a blueprint for personal growth 

will be the main areas of focus at the “ground-breaking” 

event. 

Course 5 

Getting to YES! Helping Patients Choose    

Comprehensive Dentistry 

Friday, May 15th, 2015  

Check-in and Breakfast: 7:30 - 8:00am 

Presentation: 8:00am - 12:30pm 

Valley River Inn 

 

Presented By: Dr. Peter Fay 

This program is specifically designed to help restorative dentists (and their 

team) more easily lead their  patients to accept the comprehensive dental 

treatment they need. Gaining treatment acceptance requires well- 

rounded diagnosis and treatment planning skills, drawing on five major 

areas of dentistry covered in these Seattle Study Club Treatment Planning 

Sessions: “The New Patient Experience”, “Talking Money $$$”, “Achieving 

Insurance Independence Through Comprehensive Dentistry”, “Occlusion 

Awareness for Dentists” and “The Fay Method of Comprehensive Dentistry. 
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